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The thesis in one sentence 
FlightPath Cyber converts enterprise-grade cybersecurity and IT judgment into a five-pillar service platform that small 
businesses can understand, buy, and retain. 

Five Pillars. One Operating Platform. 

 

Pillar What clients buy 

Networks Wi-Fi, firewalls, secure connectivity, modernization, and resilience. 

Cloud Solutions M365/Google Workspace, SaaS governance, migration planning, cloud operating clarity. 

Cybersecurity Assessments, MFA, email security, incident readiness, executive security advisory. 

Data Protection Backups, recovery testing, ransomware defense, continuity, retention posture. 

IT Advisory + Training Technology planning, vendor guidance, executive counsel, online/on-site client education. 

Why this business has a lane 

Advantage Investor translation 

Founder-market fit A senior CISSP/CCSP security and systems engineer serving a market that rarely gets this caliber of 
direct attention. 

Clean service story Five pillars make the firm easier to sell, package, refer, and scale. 

Recurring-revenue path Assessments and projects lead naturally into retainers, quarterly governance, and training cadence. 

Local trust Tampa Bay / Pasco County launch posture supports relationships, referrals, and visible credibility. 

  



 

 

Investor / Partner Snapshot 
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Partner or Invest in the Build 

Funding discussion posture 
$75K lean launch | $125K planning case | $150K accelerated build. Capital is intended to accelerate sales motion, secure 
delivery, contracts, courseware, and working capacity - not to create a bloated cost structure. 

Participation path What it means Best fit 

Capital partner Provide growth capital for a negotiated economic return. Investor who wants a defined return path 
without day-to-day operating duties. 

Working member Contribute measurable sales, operations, technical 
delivery, or training capability. 

Partner who wants to build the company and 
share in profits or membership economics. 

Illustrative planning case 

Metric Year 1 Year 2 Year 3 

Revenue $164K $456K $905K 

Operating profit $59K $208K $430K 

Average retained clients 4 13 25 

Forecast posture 
The planning case scales from $164K in Year 1 revenue to $905K in Year 3, subject to sales execution, client conversion, pricing 
discipline, and operating leverage. 

Capital accelerates 

• Contracts, insurance, accounting, and investor/partner documentation. 
• Sales infrastructure, local-market visibility, and referral-channel development. 
• Secure delivery tools, repeatable service assets, and training/courseware development. 
• Working capital to preserve pricing discipline and execution focus. 

Next conversation 
Discuss whether the better fit is a capital-partner structure, a working-member structure, or a strategic hybrid. The business is 
open to aligned partners who bring capital, capability, or credible access to customers. 
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